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PORT ORANGE - SINGLE FAMILY
Average Sales Price

Avg Price Per Sq. Ft.

# Homes Sold

# Homes Listed

$270,646

$133.94

77

245

DAYTONA BEACH - SINGLE FAMILY
Average Sales Price

Avg Price Per Sq. Ft.

# Homes Sold

# Homes Listed

$170,739

$99.29

41

230

PORT ORANGE - CONDOS
Average Sales Price

Avg Price Per Sq. Ft.

# Condos Sold

# Condos Listed

$130,667

$97.49

3

12

DAYTONA BEACH - CONDOS
Average Sales Price

Avg Price Per Sq. Ft.

# Condos Sold

# Condos Listed

$160,108

$133.30

25

136
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SEPTEMBER 20, 2016 - OCTOBER 16, 2016

Average Listing Price - $409,124

Average Listing Price - $334,386

Average Listing Price - $277,808

Average Listing Price - $215,253

How Historically Low Interest Rates Increase Your Purchasing Power

A House Marketed In November May Lure  
Buyers Looking For Year-End Tax Breaks

TEAM GAGLIARDI  
RE/MAX SIGNATURE

PORT ORANGE • ORMOND BEACH • PONCE INLET • DAYTONA BEACH

According to Freddie Mac’s latest Primary 

Mortgage Market Survey, interest rates for 

a 30-year fixed rate mortgage are currently 
at 3.47%. Rates have remained at or below 

3.5% each of the last 16 weeks, marking a 

historic low.

The interest rate you secure when buying a 

home not only greatly impacts your monthly 

housing costs, but also impacts your 

purchasing power.

Purchasing power, simply put, is the 

amount of home you can afford buy for the 

budget you have available to spend. As 

rates increase, the price of the house you 

can afford will decrease if you plan to stay 

within a certain monthly housing budget.

The chart at the right shows what impact 

rising interest rates would have if you 

planned to purchase a home within the 

national median price range, and planned to 

keep your principal and interest payments at 

or about $1,100 a month.

With each quarter of a percent increase in 

interest rate, the value of the home you can 

afford decreases by 2.5%, (in this example, 
$6,250). Experts predict that mortgage rates 
will be closer to 4% by this time next year.
Act now to get the most house for your hard 

earned money!

Some owners hesitate to market their homes 

between Halloween and New Year’s Day, 

believing the holiday season to be an off-

peak time to sell. But the idea that houses 

don’t sell in November and December 

comes from outdated historical trends.

In fact, several studies show that, on 

average, homes listed during this time are 

more likely to sell, sell more quickly, and 

sell closer to the asking price. November, in 

particular, has some unique advantages that 

make it an ideal time to sell. Here are three 

reasons why Thanksgiving month might be 

the best time to sell your home.

MORE MOTIVATION: The idea that homes 

sell best in spring and summer stems from 

the fact that parents want to wait until 

summer to move school-aged children. 

But today, more than half of buyers aren’t 

married, so their decisions aren’t necessarily 

based on kids’ schedules.

If buyers are looking for a home in 

November, they’ve either waited through 

the busy season in hopes of a better deal, or 

they’re facing their own time constraints due 

to work changes or other reasons. For these 

highly motivated buyers, the traditional 

barriers to winter house-hunting — bad 

weather, short days, holiday preparations 

— don’t apply. If your house is available for 

them to view in November, these buyers are 

more likely to make an offer close to listing 

price.

LESS COMPETITION: Because of the 

misconceptions about selling during winter, 

it’s true that many sellers don’t think it’s 

worth their time to try and sell their homes 

toward the end of the year, so they take 

their homes off the market. Their loss of a 

potential buyer is your gain!

Serious buyers have fewer homes to choose 

from over the holidays. That means less 

competition for you — and more buyers 

checking out your even more desirable 

home, either online or in person.

(Cont. next page)
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FEATURED LISTINGS

5 Beds |  4 Baths | 4,808 sqft
Wonderful Port Orange home completely 
renovated home on 3.5 ACRES with In-Law unit. 

Listed Price  |  $494,000

4 Bed |  3 Bath | 2,848 sqft
This 4 bedroom 3 bath lakefront pool home is 
located within the gated Tuscany Reserve of the 
Venetian Bay Golf Community.

Listed Price  |  $498,499

FOR SALE

FOR SALE

WWW.PORTORANGEJUICE.COM

3 Beds |  3 Baths | 2,702 sqft
Stunning condo floor plan with 3 spacious 
bedrooms & 3 baths with impeccable ocean views.
Listed Price  |  $629,900

FOR SALE

3 Bed |  3 Bath | 2,072 sqft
This is a Direct Ocean Front N.E. Corner unit 
with views of the ocean and Halifax River.
Listed Price  |  $429,000

FOR SALE

HOUSE IN  
NOVEMBER, Cont.

TAX BENEFITS: A house marketed in 

November may lure buyers looking for year-

end tax breaks. Buyers looking to lower their 
taxes may snatch up a home late in the year so 
they can deduct home purchase costs. That 

includes points, interest and property taxes.
And if someone sold a house during the 

traditional summer selling season and faces 

capital gains tax on the deal (because he’s an 
investor or lived in the house for fewer than 

two years), he may be highly motivated to buy 

in November since closing on the purchase of 

another house within 180 days lets him avoid 

paying capital gains tax.

Team Gagliardi would like to 

express our deepest gratitude 

for your continued confidence 
and support as your trusted real 

estate professionals. Our team 

wishes you and your loved ones 

a very happy, healthy and safe 

Thanksgiving holiday.


